Imamsamu/é’u UnLNanNamUIEANnSnnuas LﬁuWﬁdﬂ’]iﬁ’N’]%ﬂqﬂl%&i

ﬁﬁﬂ’g"m? SALES COACHING AND LEADERSHIP

FEHZIRDUTV/RNNUT 1 T

a o 1 a 6 v
tﬂil Qg@’ﬁ%msms M9.278 109Aal I

Q
ﬁﬂﬂﬂ’]‘a‘LL@SLﬁﬁ!Nﬂ
1 ¥ 1 1
TuTanusian 17U T UNIT LS UA s NI AN NIULI I U D It NI LRt N9 TR LANNNTLEN TN LA S
9

d9TegnAn fisunsldaunsnanadisaauaiuisnlunisannisinaneeenellss@nsnindusiug miouas

[N
= a o

fvlinelugArsegialudiln{annsfiesimuimueslunisiviniuaaniludlunsdimsenunswaziiu

o v o o

o ¥ A A o aa | % v @ Yo o o
WantnnuangNiuatywasiidairl vanamsnig wulAdnisanauaznisasiaaiiuitindmsurad

a a

o o

gillaflamefuarfannisdiaans asgnaniniuiensuilyuinazanusiainisainataiieriauaz 1ildgn

Y [

= 1 a 1 1 | Y o I nll 1 | ¥ o dld ¥ A ¥
HAIRMNNNIUUNE V]’]Hl}’l’ﬂ\ii“i_lNﬂTﬂUQ’]V]’]uLﬂuN"Qﬂﬂ’]i‘ﬂl’]ﬂ"ll’]iﬁ’liﬂ@’m’]i‘ﬂLﬂuﬁjju’mﬂﬂ]’ﬂ\?@jﬂuﬂﬂﬂi‘ﬂ@jﬂﬂ’]

al

o
o
.
7N

1Y o

1% A G| 2 1 1 | 24 Y o o Y o = 1 dl | ¥ o
vLﬂ MT‘ﬂ‘ﬂ’]’QLﬂuLLﬂQ ﬂﬂ’]TLLﬁ]vLNZQ’]N’]ﬁ‘ﬂLﬂuiﬂﬁlﬁﬂuwuﬂ\ﬂu‘lﬂﬂiﬂ‘ﬂu@$NNZ\]ﬁlﬂﬂ'J’1NLﬁ‘ﬂll‘ll‘ﬂ\‘iﬂfl’]llL‘IJ‘LLE;J]‘LL’]

. o
wa9ulungn

vy Y o
EV]ﬂ')‘JL“ﬂ']ﬂNNu']

o o

o winewefianiidsazgnuauunizsulunig IAN1THEN1TAATA

13NU1TN5UNE . SANTENEILTNNT

o WUNNMUHNENIRAA . TAN13919 11

e32¢ e3P0 e3°¢

o wilneueENIgNAN o NIIUNITEIANNT / 1ANTBIGINA

o

2 o a % v ul/
° 'Jﬁuﬁwuﬂ\‘i’]uﬂﬁﬂ/ﬂ’]ﬁ‘ﬁ@’]ﬂ/ﬁ.l?ﬂ’]ﬁ‘@uﬂﬂ’] ° B;IIZQLLFL’QV]'JVLTJ

N9

°
>3y

PIUBNITANNUN

asAngne luauAs

—_

2927N17? DESIGN wag MANAGING THE SALES FORCE
ﬂ’]‘;’l"J’Nﬁlu‘ﬂ‘N[glj‘}_l?fﬁ’]ﬁ‘ﬂ’]?‘ll’]ilLL@ZZUV]U’W]GLMT]’]?UQTM’]W]H

a a

anmaieniuginiunisanedauan
nsdansiudelinn Ty

1 dlﬁl tA4
NN7AYLANAULIINNAN93 19Uz 114
N13AYLANNITLITINNNTUNE

wanzeenaiiuginlseueng

© © N @2 o k~ 0 N

360 DEGREE LEADERSHIP

Training Center Service 52/174 Krungthep-Kreetha Rd., Sapansung Bangkok 10250 Tel: 0 2736 0408, 0 2736 1035, 0 2038 3121 Fax: 0 2736 0050 www.trainingservice.co.th



http://www.trainingservice.co.th/

A EE— |

10. EQUAYAQ 2789UNT18LAE LTI

11. 237 2989N17 DESIGNING AND MANAGING THE SALES FORCE
12. npunnduiiinain 3 uuueedtiEmaesyiou

13 mm’éwmmL‘ﬂut’gﬂﬁﬁi@@uﬂﬁwfawhusluﬁﬁu:ﬁﬁnm

14. natlszgunnsaneszinneng

15. NTABUINUNITTNE

16. SOFT SKILL waz HARD SKILL Tun19u3unsenuang

17. aeasn1silanuutlas ( THE CYCLE OF CHANGE )

18. M lufinalin174019Y

19. mmL‘%@ammﬁmﬁuma‘mumu

20. AnnidinreslRaRszaunNdEa

21, ANNANAUSUD COACHING, TRAINING, MENTORING, COUNSELING a8z LINE MANAGEMENT
22. nraausuiuulidaAniu (AID)

23. NIABUINUEAT GROW

24. madinlagluuvaesau

25. 91a77ANITRAUIU

3
v 1
o aa

26. 1UAAUNITAAUINUNA

8N15HNAUTHNANNUN

v
wangms Wantunsdunwnuy ilindunuidugugnans Tnadini9n Workshop waz n1s VDO Usznaung

ANNUN 6 Tl

ADNUNDLTHNANNUYY  ausudunun1eluiBzem vieuananiui

FLEAZLIAT  graznanlun1ausNdNNLn 1 91 928121981 09.00-16.00 1.

ANENTUIFNNUN LS

= QO 1 = 6y v
A3. 3B 2a9Aa1 IR
NTINNTHIANNT (Managing Director)
u
a o > ; & Aa 6 o o %]
USEN aanaa1s dwtaastuswuna(lszindlng) 31na
v

ayan13An®

" iy Timuda 9wiasnIalumIngas

" TRV O MBA PANLIRETITNANEAST

" PhD Management, American University of Human Sciences, USA

Training Center Service 52/174 Krungthep-Kreetha Rd.Sapansung Bangkok 10250 Tel: (02) 736-0408-9 Fax: (02) 736-0050 www.trainingservice.co.th



http://www.trainingservice.co.th/

‘4 o
Uszdaun15bN1INI9 %
2ma smé’é’ﬁummsma 38N lagaany 31n0a

Director of Management Committee-Osotspa Kirin Co.,Ltd.

ilszaun1snt

u pjﬁ‘i’@msmsﬁﬂamwwﬁfﬂmmm VS ataaadszmnealing 4na

= RamydhewaninIng usen 1UGlasN SueasiuTwins LEYiasaLTy 30a

" RamIsnne USEN wiaames waua wnuida 3100 (W uaus 1)

e @ @3

samaraly senumIng uSen filae $ana

= ;jﬁ‘i’@ﬂ']icj'mm'mﬁ"favlﬂ USEn IWSluad Wiauaud (Ussinalng) 310 uvan

= ylszgumyaimyauTy

* TEAM SALES MANAGER PROGRAM PEPSI-COLA DETRIOT MICHIGAN USA

® CUSTOMER BUSINESS DEVELOPMENT TRAINING PROGRAM PROCTER & GAMBLE AND

WALMART ARKANSAS USA

Uszaunsatn1sussang
" Aneny wasfidine uSEN inTuils Fuwaes wais $ria
" Angns-sunaumsasiauilszind lng
" Anens-aanaumidemagsiauislsnalng (TMA)
= Snens-munausaaiumaluladlng-dlu
" nasdilaiazIneIns nangasdiyaenuazdiyglnmenisuimnia
" ez dlTIMaaTuazmItyd naantiumingas
" AnzUINIIDINY AW Angnasuies

" ﬂm:u%msqsﬁa YANINYIRULNBATFRAT

a

= ﬂm:u'%msgiﬁaqmmmﬁw wndnenasnalwlad lne-duu snan

@9

a a

" N30aNa UeINENas YRIINONRE DRLASWLELTY UiaINeNas
" URANEIRY ANAATIWEDNLALILAKE Y8Y
d' =< v A 1
= YliJiﬂ‘J:?’]”ﬁ&li&J;dUi%ﬂiﬂ’]i‘lﬂanﬂﬂwﬂ’]iﬂmﬂLL‘mﬂi:mﬂlelU
=  AU3nEn 801U% Pro Sales Academy
" 3npn7 IN-HOUSE uazfitinm adAnssgismia su1ens u3uminaussumiam
" ANgNNINLABIIENTTE LNIENUSHAT amﬁ?mquw

" duauazFElissamiiFeniuimuasdiniuwasnigh

WIYausIuy
= 3y
" N3aana

u nmﬁ@]m%é’mjmmﬁﬁﬁa

Training Center Service 52/174 Krungthep-Kreetha Rd.Sapansung Bangkok 10250 Tel: (02) 736-0408-9 Fax: (02) 736-0050 www.trainingservice.co.th



http://www.trainingservice.co.th/

[ P

¥ Sales Planning Strategy Program

= nanodanluannigingd e lddaaiudule

= mwsmmﬁww"ﬁm’lagﬂﬁw

= mysamvalaudilunmsne

u ﬂ'lﬁl,ﬂs'l:ﬁmaflml,a:@;Ll,m'w”u

u msu’%msmmmmﬁanaqﬂf

® conceptual & consultative selling

= inailaTele-Marketing athaiitszEniawgs madjua
" Visionary Sales Force Management

" mysanmstalaudinial fiia

" Sales Attitude & CRM

" MILeIADIBINIDINILUY Triple Win

¥ Key Customer Mgt

= msmuquuaztidunanuivnuineegslidszaniangs
" mIuIne

" MIIMIRILEINNIVNY

" ANILATNGEATA

" 3eINELATMIIAMINLAL

u mwmﬂug&?ﬁw

HOUNININYALLDYALNNLANN
V) a (= 6 6Aa a o o @
amn%ﬁnauw NINWI LTWLABI LBDIIA (TCS) (UIHEN 91ATR8 31NA)
eTel No. 0-2736-0408 Fax No.02-736-0050 ’ e-mail: admin@trainingservice.co.th
@ Mobile No. 098 585 9995 id-line: pisit131918

Training Center Service 52/174 Krungthep-Kreetha Rd.Sapansung Bangkok 10250 Tel: (02) 736-0408-9 Fax: (02) 736-0050 www.trainingservice.co.th



http://www.trainingservice.co.th/
mailto:admin@trainingservice.co.th

	ระยะเวลาอบรม/สัมมนา 1 วัน
	หัวข้อการสัมมนา

